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Disclaimer ANTON %R

e This presentation has been prepared by Anton Oilfield Services Group (the “Company”) for corporate
communications and general information only and may not be reproduced or redistributed to any
person without the explicit permission of the Company. This presentation does not constitute any
recommendation or offer to sell or subscribe for any class of securities or debentures of the Company
or its subsidiaries (together, the “Group”) in any jurisdiction, nor does it constitute any basis for making
an investment decision in respect to such securities or debentures. This presentation is of an
introductory nature only and is not a comprehensive description of the Group, its business, current or
past operating results, or future business prospects. No warranties or representations, expressed or
implicit, are made herein.

e The Company expressly disclaims any liability arising from the use of or reliance on any information
and data (financial or otherwise) contained herein.




Performance Overview ANTON %R

Profit attributable to
Revenue Free cash flow
owners of the Company

(RMB Mn) (RMB Mn’) (RMB Mn)

1,892.4
171.2

150.2
90.7 97.9 A

14.0%

7.9%

1H 2022 1H 2023 1H 2022 1H 2023 1H 2022 1H 2023




Performance Highlights ANTON =R

Achieved full recovery with overseas business led the growth, returned to
the track of high-speed growth

Innovative businesses saw rapid growth with revenue contribution
surpassed 50%

Breakthroughs were made in stimulation services for unconventional gas
resources, driving the update of traditional businesses

Platform business expanded rapidly with growing market influence

With cash flow management at its core, free cash flow recorded a new high

Improved customers’ experience with excellent management, continuously
pursuing sustainable development




Achieved full recovery with overseas business led the growth,
returned to the track of high-speed growth

Revenue in Iraq

(RMB Mn)

990.0

A

37.5%

Revenue in other overseas

(RMB MN)

238.8

214.8 >
11.2%

1H 2022 1H2023

v Each oilfield in Iraq maintained a
full workload

v Qilfield management business
grew steadily, all key projects
accelerated execution

1H 2022 1H 2023

v" Work volume in West Africa and
Indonesia markets rose steadily

v' Revenue grew steadily

ANTON 3R

Revenue in domestic market

(RMB Mn)

753.2

12.1% 662.0
~

1H 2022 1H 2023

v' Project executions resumed
with equipment running at full
capacity

v Revenue declined as we
adjusted the rig services

P> ¢ 4




Innovative businesses saw rapid growth with

surpassed 50%

Structural changes were made in business

Revenue from innovative businesses grew

more than 30%
(RMB Mn)

1,025.0

788.1 > E—

o1% |
I
]

1H 2022 1H 2023

m QOilfield management  mInspection Services = Asset leasing

Innovative businesses contributed more than
50% of total revenue

= [nnovation businesses - Other businesses

revenue contribution
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Breakthroughs in business models
opened new space for growth

Oilfield management

v' The IFMs Project in Iraq was successfully renewed and scope
of work further expanded

Asset leasing

v Innovation were made in service model, the gas

purification and transportation project in BOT model in

Sichuan successfully put into production

Digital business

v' Digital intelligent solutions including smart plant

construction was offered to help customers’ intelligent oilfields

transformation




Breakthroughs were made in stimulation services for unconventional gas —
resources, driving the update of traditional businesses ANTON 2R

Successfully implemented stimulation services in North China

Production Increased by Three-Folds
Stable production exceeding 90,000m3/day

Reservoir Geological Study + Engineering Services

28,000ms3/day /

Initial production Production after our services

huge amount of tight gas resources in the reservoir




Platform business expanded rapidly with growing market influence ANTON ﬁﬁ

Online promoting facilitates Offline deal making

Continuous promotion to

ncrease influence To facilitate deal making

{ Online Offline }
P|atform P|atf0rm v' Fully leveraged the role of the

platform to connect clients and

v' Sharing industrial trends and
information through Oil-

Mates ,followers topped 52 suppliers efficiently to facilitate the

thousand. deal making

v' Developed partnerships and set up

v' Anton Platform business rolled _ _ _
alliances for combined services to

out to the global market
customers.




With cash flow management at its core, free cash flow recorded a new high ANTON Eﬁ

Adopted the whole-process cash-flow management ] L-

Upgraded business structure

v Proactively pursued high-return and fast-paying
projects with better cash flow performance
I 3

(| L-
D_© _
L » Cash flow at the core of business management

N ®

v'  Established an internal bank system and each business
unit balances their own cash inflow and outflow.

v' Set cash flow as a major key assessment indicator

P> 10 4




Improved customers’ experience with excellent management, continuously

pursuing sustainable development ANTON =R

2023 EEHERLABDMERREN

National SRDI Enterprises

BEST
MANAGED
COMPANIES

ANTON

ANTON £k 5{3\9‘

G overnance

Excellent governance Fulfilled the social responsibility Fostered an environmentally friendly
Created the best customer experience Donated to and helped to repair schools in local BDUSINESS Model

business area Applied innovation to help customers reduce emission

P> 11 4
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Outlook 2H23 ANTON %R

The industry remains generally stable, and the unconventional oil and gas
revolution is on the eve of an explosion

Actively seize opportunities in domestic and overseas markets to cement the
foundation for growth

@ Continue to lay out innovative businesses to unlock unlimited possibilities for
multilevel growth

Further combine geological research and engineering to create a service
model to significantly increase production

@ Match online and offline businesses to continuously build the Anton platform
to create a flywheel for growth

@ Agile operations with cash flow as the core to achieve solid long-term growth




The industry remains generally stable, and the unconventional oil and gas
revolution is on the eve of an explosion

Gas capacity construction accelerates despite OPEC production cuts
The industry remains generally stable
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China's rapid breakthrough in unconventional oil and gas
development is about to explode

million tons with a CAGR of 22.3%

Production of unconventional oil exceeding 50.0

ding 1300 bcm

Production of unconventional gas exce

2021 2035

e nconventional gas(bcm)  e====unconventional oil(million tonnes)

Source: China Petroleum News




Actively seize opportunities in domestic and overseas markets to cement
the foundation for growth

Sichuan basin
F_-A"'
Changging Qilfield

Tarim basin

Domestic

Seize the opportunity of the
unconventional revolution
and focus on promoting

stimulation services

Iraq

Meet the customer demand
for full utilization of natural

gas and win new project

Southeast Asia

Prioritize the Indonesian
market to meet customers’
needs in stimulation and

fast commissioning

ANTON =R

Other emerging markets

Continue to explore
conventional and
unconventional gas
markets in other emerging

markets




Continue to lay out innovative businesses to unlock unlimited possibilities —
for multilevel growth ANTON =R

Qilfield : _ .
Asset leasing Digital business
management
» Continue to expand business » Focus on natural gas development » Focus on oilfield data visualization
scope and improve capabilities in and production, and accurately in fields' production phase
integrated oilfield management capture customers' needs for

» Continue to promote smart plan

_ » _ _ production increase and fast _ _
> Seize opportunities to replicate in construction, remote  working

_ production :
emerging markets production systems
» Win-win cooperation in innovative

asset management models




Further combine geological research and engineering to create a service

model to significantlx Increase Eroduction

Stimulation services, create value for Customers

: : Tailored Reservoir
Reservoir geological research Development Planning

Reservoir with
uncertainty Fully understands \4

: iti o the reservoir .
e L LRl Address uncertainties Achieve breakthrough

in production

ANTON 3R

Obtaining stable
and high production




Match online and offline businesses to continuously build the Anton

platform to create a flywheel for growth ANTON Z=R

Continue to Build Anton Platform

Continuous promotion to
increase influence

Build alliances with strong product
system to develop with partners




Agile operations with cash flow as the core to achieve solid

long-term growth ANTON %R

Agile operations to deal with uncertainties and
safeguard long-term growth

Diversify market structure Continuously Innovate business

Pursue development in both
international and domestic markets

Pursue development of our traditional
business and innovative business

Management with cash

: Promote asset securitization
flow at its core

Implement the full-process cash Accelerate the spin-off and listing of
flow management inspection business
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